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GENEL TANIM / GENERAL DESCRIPTION

Ders Adi / Course Name

SPEECH AND PERSUASION - | / SPEECH AND PERSUASION - |

Ders Kodu / Course Code

HITP203201291200

Ders Tirii / Course Type

Ders Seviyesi / Course Level

Associate / Associate

Ders Akts Kredi / ECTS 3.00
Haftalik Ders Saati (Kuramsal) / 2.00
Course Hours For Week

(Theoretical)

Haftalik Uygulama Saati / Course 0.00
Hours For Week (Objected)

Haftalik Laboratuar Saati / Course 0.00
Hours For Week (Laboratory)

Dersin Verildigi Yl / Year 2

Ogretim Sistemi / Teaching System

Formal Education / Formal Education

Egitim Dili / Education Language

Turkish / Turkish

On Kosulu Olan Ders(ler) /
Precondition Courses

Yok

None

Amaci / Purpose

Tutum ve ikna kavramlarini agiklamak,-ikna edici iletisim konusundaki temel yaklasimlari

siralamak,- ikna surecinin izledigi yolu bulmak/belirlemek igin gerekli olan bilgi ve becerileri

kavratip gelistirmektir.

The aim of the course is;

-To allow students become proficient in explaining the concepts of attitudes and
persuasion, basic approaches on the persuasive communication to sort, to find the
path of the process of persuasion to obtain and develop the necessary knowledge and
skills.

igerigi / Content

Aristoteles’ten bu yana teori, ydntem ve uygulamalariyla ikna kavramidir. Medyanin
yanisira, kurumlar ile ve kisiler arasi iletisim ortaminda yer alan iknaya ydnelik mesaj
tasarimiyla ilgili cagdas kuramlarin ele alindigi derste; dil, kiiltiir mesaj igerigi ve medya
gibi unsurlarin ikna tizerindeki rolli incelenmektedir. Bu derste 6grenciler, iknaya yénelik
bircok calismayi irdeleyecek mesajlarin aldatici unsurlarini tespit edebilecek becerileri
kazandirirken etkili ve ikna edici mesaj olusturmayi 6gretebilmektir.

-Since from the theory of Aristotle, methods and applications of the concept of
persuasion. In addition to the media, institutions and interpersonal communication
environment for the persuasive message about the contemporary theories discussed
in course design, language, culture, message content and media on the role of the
examined factors such as persuasion.

-Students in this course, a lot of persuasion to work by examining the elements of
deceptive messages to identify the skills gained can teach to create effective and
persuasive message.

Onerilen Diger Hususlar / Yok None
Recommended Other

Considerations

Staj Durumu / Internship Status Yok None

Kitabi / Malzemesi / Onerilen
Kaynaklar / Books / Materials /
Recommended Reading

1Yiiksel, Ahmet Hal(ik (1994) ikna ve Konusma. Eskigehir: Anadolu Universitesi
ilave Kaynak

2Vitale, Joe (2009) Kelimelerle ikna etmenin yollan. istanbul: Mediacat kitaplari
3Cialdini, Robert B. (2011) iknanin psikolojisi: Teori ve pratik bir arada gev. Yasemin
Fletcher; Ed. Giilen Cetin. istanbul: Mediacat

1Yuksel, Ahmet Hal(k (1994) Persuasion and Speech. Eskisehir: Anatolian University
Other References

2Vitale, Joe (2009) Ways of convincing with words. istanbul: Mediacat Books
3Cialdini, Robert B. (2011) Psychology of Persuasion: Theory and practice together
Translator: Yasemin Fletcher; Ed. Giilen Cetin. istanbul: Mediacat
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Ogretim Uyesi (Uyeleri) / Faculty Ogr. gér. Yiiksel BILGIN
Member (Members)

OGRENME GIKTILARI / LEARNING OUTCOMES

1 ikna edici konusmanin siirecini bilir. To have the knowledge and skills of process of persuasive speech.
2 iknanin tarihsel siireci alana gore gelisimini bilir. Effectively be able to know historical process of persuasion according to specialized topic.
3 ikna edici mesaj ve sirecin psikolojik altyapist dahil bilir. To have knowledge about and awareness of even the psychological background of a persuasive

message and process.

HAFTALIK DERS ICERIGi / DETAILED COURSE OUTLINE
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Hafta / Week

Ogretim Yontem ve

Teorik Dersler / Theoretical Uygulama Lab Teknikleri/Teaching Methods On Hazirlik / Preliminary
Techniques
Giris ve konunun 6nemi
1
Introduction and importance of the subject
. . gretim Yont .. _—
Teorik Dersler / Theoretical Uygulama Lab '(I:')gl:ﬁi;(?;ri/(?l'r;:cmi\rgz Methods On Hazirlik / Preliminary
Techniques
2 Tutum, ikna ve ikna edici iletisim
Attitude, convincing and persuasive communication
Teorik Dersler / Theoretical Uygulama Lab ?g;ﬁiﬁ:ﬁgtsgig Methods On Hazirlik / Preliminary
Techniques
3 iknanin toplumsal hayattaki yeri
Place of persuasion in public life
. . Ogretim Yont - _
Teorik Dersler / Theoretical Uygulama Lab Tgl:ﬁill(rlgri/?rgsgig Methods On Hazirlik / Preliminary
Techniques
4 iknaya tarihsel bakis
Historical overview of the persuasion
gretim YO .
Teorik Dersler / Theoretical Uygulama Lab Ogretim Yontem ve On Hazirlik / Preliminary

Teknikleri/Teaching Methods
Technigues

5 iknaya karsi koyma

Resistance to persuasion
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Ogretim Yontem ve

Teorik Dersler / Theoretical Uygulama Lab Teknikleri/Teaching Methods On Hazirlik / Preliminary
Techniques
6 Konusma ve dinleme becerileri
Speaking and listening skills
. . Ogretim Yontem ve = .
Teorik Dersler / Theoretical Uygulama Lab Teknikleri/Teaching Methods On Hazirlik / Preliminary
Technigues
7 Konugma tirleri
Types of speech
. . Ogretim Yoéntem ve . o
Teorik Dersler / Theoretical Uygulama Lab Teknikleri/Teaching Methods On Hazirlik / Preliminary
Techniques
8 Ara sinav
Midterm
gretim YO .
Teorik Dersler / Theoretical Uygulama Lab 'Cl')glzﬁmqeri/(')l'gt:cr:?\i\r,lz Methods On Hazirlik / Preliminary
Technigues
9 Konugmanin yapisini olusturma ve konugmay: etkili kilma
Creating the structure of the speech and making speech effective
. . Ogretim Yoéntem ve x .
Teorik Dersler / Theoretical Uygulama Lab Teknikleri/Teaching Methods On Hazirlik / Preliminary
Techniques
10 lkna edici konusma
Persuasive speech
. . gretim Yont .. -
Teorik Dersler / Theoretical Uygulama Lab '?eglzﬁill(r;;ri/(?rr;aeg;i\r/\z Methods On Hazirlik / Preliminary
Techniques
1M ikna edici konusmanin diizenlenmesi ve planinin olusturulmasi

Regulation of persuasive speech and the creation of the plan

417




Ogretim Yontem ve

Teorik Dersler / Theoretical Uygulama Lab Teknikleri/Teaching Methods On Hazirlik / Preliminary
Techniques
12 Satis kampanyasi konusmasi
Sales campaign speech
. . Ogretim Yontem ve = .
Teorik Dersler / Theoretical Uygulama Lab Teknikleri/Teaching Methods On Hazirlik / Preliminary
Technigues
13 ikna edici konusmay destekleyici etmen olarak sézsiiz iletisim
Supportive non-verbal communication as a factor in convincing
speech
. . Ogretim Yoéntem ve . o
Teorik Dersler / Theoretical Uygulama Lab Teknikleri/Teaching Methods On Hazirlik / Preliminary
Techniques
14  |ikna amagh sunumlar
Presentations aimed to convince
gretim YO .
Teorik Dersler / Theoretical Uygulama Lab 'Cl')glzﬁmqeri/(')l'gt:cr:?\i\r,lz Methods On Hazirlik / Preliminary
Technigues
15 Genel degerlendirme
General assessment
. . Ogretim Yoéntem ve x .
Teorik Dersler / Theoretical Uygulama Lab Teknikleri/Teaching Methods On Hazirlik / Preliminary
Techniques
16 Ddénem sonu sinavi

Final Exam
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DEGERLENDIRME / EVALUATION

Savi/ Katki Yuzdesi /
Nun}llber Percentage of
Contribution (%)
Ara Sinav / Midterm Examination 1 100
Toplam / Total: 1 100
Basar Notuna Katki Yiizdesi / Contribution to Success Grade(%): 40
Katki Yuzdesi /
Sayi /
Percentage of
e Contribution (%)
Final Sinavi / Final Examination 1 100
Toplam / Total: 1 100
Basari Notuna Katki Yiizdesi / Contribution to Success Grade(%): 60
Etkinliklerinin Basar Notuna Katki Yiizdesi(%) Toplami / Total Percentage of Contribution (%) to Success Grade: 100
Degerlendirme Tipi / Evaluation Type:
iS YUKU / WORKLOADS
Siiresi | Toplam Is Yiikii
. Sayi/ (Saat) / (Saat) / Total
SR Er e e Number | Duration Work Load
(Hours) (Hour)
Ara Sinav / Midterm Examination 1 1.00 1.00
Final Sinavi / Final Examination 1 1.00 1.00
Derse Katilim / Attending Lectures 14 3.00 42.00
Bireysel Calisma / Self Study 14 1.00 14.00
Ara Sinav igin Bireysel Calisma / Individual Study for Mid term Examination 1 14.00 14.00
Final Sinavi igiin Bireysel Calisma / Individual Study for Final Examination 1 14.00 14.00
Toplam / Total: 32 34.00 86.00

Dersin AKTS Kredisi = Toplam is Yiikii (Saat) / 30.00 (Saat/AKTS) = 86.00/30.00 = 2.87 ~ / Course ECTS Credit = Total Workload (Hour) / 30.00 (Hour / ECTS) = 86.00 / 30.00 = 2.87 ~
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PROGRAM VE OGRENME CIKTISI / PROGRAM LEARNING OUTCOMES

Ogrenme Ciktllan / Program Ciktilari / Program Outcomes
Learning Outcomes 111112 (211212 |3.1.1 (312|321 322 ]33.1]|34.1

1.ikna edici konusmanin
surecini bilir. / To have the
knowledge and skills of
process of persuasive speech.

2.iknanin tarihsel siireci alana
gore gelisimini bilir. / Effectively
be able to know historical 3
process of persuasion
according to specialized topic.

3.ikna edici mesaj ve siirecin
psikolojik altyapisi dahil bilir. /
To have knowledge about and
awareness of even the 3 3
psychological background of a
persuasive message and
process.

4./

5./

Katki Dlzeyi / Contribution Level : 1-Cok Duistk / Very low, 2-Diistik / Low, 3-Orta / Moderate, 4-Yuksek / High, 5-Cok Yiiksek / Very high
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